
UpMarket Financial Advisory 
Services

An Introduction



Who we are?

• UpMarket Financial Advisory Services is a 
boutique investment advisory firm that provides 
independent advice and maintains personal 
relationship with its clients. We want to 
understand your goals, your priorities, your
preferences, your motivations and your
concerns and then use our knowledge of 
products, services, tools and techniques to help 
you achieve what you aspire for.



Our Strengths – The 3Es

• Education – Our Principal Rajiv Satija carries a well-rounded education 
which helps in offering a holistic advice. He holds the following professional 
certifications:

– Certified Financial Planner - CFPCM from FPSB – Recognised in 21 countries, it 
is one of the most coveted certifications that covers Wealth Management 
Business comprehensively

– Associate of Indian Institute of Banking & Finance (CAIIB) – A banking 
perspective allows a broad and open approach

– Associate of Insurance Institute of India (AIII) – This helps evaluation and 
recommendation of the right protection solutions

• Experience – Some things just take time to learn. With over 15 years of 
experience in Banking and Wealth Management Rajiv has seen many ups 
and downs, many rallies and crashes and uses this experience in building 
client portfolios.

• Ethics – We take ethics seriously. We manage our client’s hard earned 
money with just their interest in mind and subject ourselves to regular audits 
by clients.



Our USP

• We offer unique fee based structures which 
ensure objectivity and gives you the power to 
decide the fee that you pay.

• 3 fee structures on offer. Chose the one which 
suits you the best.
– Option I – Based on %age of assets
– Option II – A performance linked structure
– Option III – A transaction linked structure



Advantages of Fee Based Advisory Models

• Brings objectivity of advice to the fore
• Is transparent
• Saves costs like loads or transaction based charge
• Savings in loads/transaction fees increases your 

investment returns substantially
• Ensure portfolio monitoring and servicing as the fee is to 

be collected periodically unlike load based structure in 
which fee is front-ended and there is no obligation to 
honour commitments/service.

• Makes cost-benefit comparison easy.
• Costs go lower with higher Portfolio Size.



A quick comparison of Fee based service 
vs. Load/Transaction Charge based service

1.89Cr1.96CrPortfolio Value in 5 
Years @ 15% CAGR ^

NIL50,000 (@ 0.5% p.a.)Annual Fee

UpfrontPeriodicallyTime of Charge 

5L to 10L*250,000Total Cost over 5 years

1.5%-2%NILInvestment Fee

Transaction 
Charge/Load based

Fee based structureFor a Portfolio of 1Cr

*Depending on the number of times the portfolio is churned. As is obvious a transaction based charge incentivises transaction to the advisor
^Assumption – Portfolio is churned after every 2 years. Fee is 0.5%p.a. and Txn charge is 2%

The difference in portfolio values would grow bigger with time.
For eg. In 10 years the difference at the same rate shall be 19 lacs



Our Guiding Principles

Focus on educating our 
Clients so that they 
understand each 

decision well

Evolve to bring
innovative solutions to the 

table

Continuously endeavor to
make the process 

easy and convenient

Strive to make money a 
non-hurdle for our 

client’s goals



Our Background

• UpMarket Financial Advisory Services was set-
up in February 2006 by Rajiv Satija.
Academically, Rajiv is a postgraduate in Finance 
(MFC). Professionally, Rajiv has been in the 
business of managing money since 1993 out of 
which he spent almost 8 years with HSBC India.



Our Services

Financial Planning

Estate-Planning

Portfolio Management

Family Office



Portfolio Management

• To take full advantage of 
investment opportunities 
that arise in today’s 
dynamic and complex 
investment environment

• At the heart of our advice 
here rest the following 
principles:
– We hate losing money
– We rigorously follow asset 

allocation
– We avoid mistakes



Financial Planning

Systematic approach by 
which we assimilate our 
client’s aspirations, draw 
a roadmap for achieving 
these aspirations and 
then guide them over the 
course of the financial 
plan to convert them into 
reality



Estate-Planning

It takes lots of effort and hard-
work to make money and once 
there, most Indians want to 
leave a legacy for the 
generations that follow so that 
they can enjoy life much better 
and maybe build on from 
where you left. However, 
leaving a legacy is easy but 
making it last is tough. Estate 
planning could help you 
structure your legacy, and 
make it work for your future 
generations in a manner just 
as you want it.



Family Office

For a Private Investor there are 
multiple choices and multiple 
avenues and you need a 
professional  to manage the 
same as a portfolio to ensure 
that your wealth stays and 
grows with minimum fuss. 
UpMarket manages your 
wealth completely including
– Overseas Investments

– Reporting & Managing records
– Alternative Assets

– Taxation & Legal



Products offered

The various tools that are available at our disposal include:

• Mutual Funds – These could form the core of any portfolio.
• Fixed Deposits – We do not sell them but could still recommend 

this to be part of a portfolio.
• New Pension System (NPS) – Once again a product that we may 

not sell but could recommend.
• Real Estate – the real asset as well as a purely financial investment.
• Art – the physical piece for the discerning few or purely financial 

investment for others.
• Life Insurance – We do not ‘sell’ it to people who do not need it. We 

recommend this to cater to all your protection needs.
• Structured Products – Specifically designed to meet your risk 

appetite.



Reach Us

UpMarket Financial Advisory Services

A-904, Mandakini
Plot-3C, Sector-2

Dwarka
New Delhi-110075 (INDIA)

P/F: +91-11-4271 0010
M: +91-99100 72548

E: wealth@upmarketadvisory.com



Disclaimer 

• UpMarket Financial Advisory Services and Rajiv Satija offer 
non-discretionary investment advisory services and the 
decision for investing would be at the sole risk and 
responsibility of the customer. This document does not 
purport to be an advice for purchase of any instrument 
mentioned herein. Please refer to offer documents and 
scheme specific risk factors before investing.

• This document is not intended to be an offer to provide 
investment advisory services to individuals or entities in any 
location in which UpMarket Financial Advisory Services is not 
currently authorized to do so.


